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This quarter, we cover a broad range of topics — 
from an overview of the global GA market by Chief 
Underwriting Office, Kyle Sparks, to an outlook on 
risk and mitigation by President and CEO of NATA, 
Timothy Obitts. 

In his piece, Obitts explores the importance of the 
promotion of SMS, as well as looking at how to work 
with industry bodies to bring an end to illegal charter 
operations. 

Jason Jenkins, Head of GA, also provides an update on 
the offshore rotor wing market, while Tim Rolfe, CEO of 
HeliOffshore, contributes a market commentary looking 
at the future of the offshore helicopter industry. Finally 
our workers’ compensation colleagues explain their 
available coverage and the services they can offer for 
your global operations. 

After more turbulent months in the midst of the 
ever-evolving risk backdrop of Covid-19, our expert 
collaborators provide some invaluable insights on how, 
as an industry, we can navigate the next quarter. 

Welcome to the third issue of The Check-in, 
Starr Aviation’s Quarterly Publication. This 
edition highlights general aviation (GA)  
safety and risk mitigation. 

introDuction

introDuction 03
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The general aviation 
(GA) market is a broad 
generalisation for a group 
of very industry-specific 
flight missions, operations, 
maintenance, training and 
support businesses. The 
general aviation market 
excludes airline, major air 
cargo operators or aircraft 
manufacturers.

The worldwide general aviation market premium 
represents circa $1.8billion of annual premium 
to the aviation insurance industry — Starr writes 
approximately 20% of this worldwide market. At 
Starr, we value finding solutions for all business 
within GA through our worldwide network of 
industry expert underwriting team.

General aviation outlook

General aviation outlook 04

Kyle Sparks
Chief Underwriting Officer 
General Aviation

Starr Insurance Companies
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Reviewing the capacity in the general aviation market 
over the last 15 years, the number of underwriting 
facilities more than doubled worldwide from 2006 to 
2017. This created a very long cycle of unsustainable 
soft market conditions, producing lower premiums 
and introducing a great number of coverage 
enhancements. With a reduction of capacity in GA 
beginning in 2017, the market began the correction 
cycle in 2018 which continues today. 

It is our belief that 3 years of correction is not enough 
to resolve the dramatic soft cycle swing. We continue 
to project an average rate increase of 20% across the 
GA sector throughout 2021, with increased emphasis 
on underperforming segments of the business. Pricing 
correction in some segments has only gotten us back 
to 2015 pricing levels, when we were experiencing an 
over capacity situation. The expansion of coverages 
will also be tightened or re-underwritten to cover the 
additional attritional claims generated over the last 10 
years.
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Each segment in GA must be able to support the 
attritional losses of the segment and allow for 
catastrophic loss load factors to cover losses within 
the overall aviation insurance industry. As mentioned in 
last quarter’s newsletter, many of the general aviation 
losses create headlines and are known to the industry 
within minutes or days. 

Unfortunately the cost of those losses has substantially 
increased, and the attritional GA losses are much more 
frequent, eroding the base premium and deteriorating 
results to unhealthy levels. Typical attritional loss 
values have escalated tremendously over this period of 
time due to the value of the aircraft, parts and labour. 
Failure of the market to achieve adequate rating levels 
will create unstable buying positions and capacity 
movement. 

General aviation is only a part of the worldwide aviation premium 
base. Underwriting results in the other aviation segments (airline, 
aerospace, space) will have an effect on GA. Rising reinsurance 
costs will also have an impact on GA rating levels, as reinsurers  
re-establish sufficient reserve levels.

The outlook for the GA  
market is very positive, with 
flight hours in most segments 
returning to near pre-Covid 
levels. Soon the heavily 
affected tour industry will  
see quick recovery. 

The substantial merger and acquisition  
activity from both the aviation operators and 
insurance brokers has been accelerated,  
and consolidation will be a significant  
market factor over the next few years.

General aviation outlook 05
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Analyzing and mitigating risk and 
improving safety across our diverse 
membership are core to the National 
Air Transportation Association’s 
(NATA) mission of empowering safe 
and successful aviation businesses. 
NATA is pursuing this mission through 
multiple initiatives. 

aviation Business outlook

our initiatives incluDe:

• Promoting and educating aviation businesses on Safety 
Management Systems (SMS)

• Creating ground handling safety data collection  
analysis programs

• Furthering NATA’s National Fire Protection Association 
(NFPA) 409: Standard on Aircraft Hangars initiative to 
allow alternatives to foam suppression

• Advancing efforts with the FAA, CBP, and DHS to  
end illegal charter operations

• Delivering constant updates and improvements  
to NATA’s Safety 1st Professional Line  
Service Training

• Providing Safety 1st standards to combat DEF 
contamination, as well as cleanliness standards for 
operations during COVID-19 (Safety 1st Clean)

To many in aviation, SMS conjures images of complex 
processes, manuals, and software systems, as well as 
management headaches. Fortunately, those mythical 
images are often based upon a misunderstanding of 
SMS. At its core, SMS is the intentional management 
of safety through defined processes, much like the 
processes used to manage inventory or cashflow. 

SMS is not about making radical changes to an 
organisation’s operations, but rather recognizing 
where the company stands and deciding if the current 
outcomes are acceptable. If they are not, the next steps 
include identifying how to change those outcomes, 
implementing suitable modifications, and assessing 
their effectiveness. 

the power oF saFety ManaGeMent systeMs 

aviation Business outlook 06

Timothy Obitts
President and CEO

National Air Transportation 
Association
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SMS IS NOT A 
DESTINATION  
BUT A JOURNEY

”
“ 

NATA believes that SMS is not a destination but a 
journey; therefore, our team has been hard at work to 
develop resources and educational opportunities that 
help guide our members every step of the way. 

Once an organization commits to incorporating SMS as 
an integral part of its approach to managing safety risk, 
NATA provides digital resources to help bridge theory 
and practical application. The association also supports 
SMS development through its Safety 1st program, with 
the recent launch of the Intro to SMS course – providing 
front-line employees a foundational understanding 
of SMS. Additionally, NATA partnered with the DOT 
Transportation Safety Institute to introduce the Air 
Transport Safety Manager Certificate (ATSM) – a 
how-to in designing, developing, implementing, and 
sustaining an effective and verifiable aviation SMS. As 
an organization’s SMS matures, NATA continues the 
conversations about business and safety investment 
through a series of information shares, including 
discussions on the importance of industry data. 

 
 
In addition to SMS, programmes that collect and 
analyse operational and safety data are proven as 
successful tools for airlines and aircraft operators, 
yet the business and general aviation communities 
currently lack a formalized program for the collection 
and analysis of safety data. The NATA Safety 
Committee is spearheading a movement for  
change through the development and launch of a  
multi-stakeholder, industry-wide initiative that will collect 
and de-identify key data from participants. The resulting 
data set can then be analyzed to identify issues and 
trends, as well as characterize associated risks that  
will be addressed from an industry perspective. 

  Fire risk eDucation 

As NATA works to quantify and analyze 
risks to aviation businesses, the 
association continues its initiative to 
educate stakeholders and propose 
changes to NFPA 409 that align the 
standard with the actual probability of 
hangar fires.

 

NATA hired the University of Maryland’s (UMD) 
Department of Fire Protection Engineering to help in 
its research and UMD just released a February 2021 
report titled Review of Foam Fire Suppression System 
Discharges in Aircraft Hangars as part of a research 
study on the impacts of low-expansion foam, high-
expansion foam, and deluge systems in aircraft hangars. 
The report includes incidents experienced by commercial 
airlines and the Department of Defense, provides data 
on fuel spills compiled by the U.S. Coast Guard, and 
offers a search of aircraft hangar fire incidents in the 
National Fire Incident Reporting System (NFIRS). 

aviation Business outlook 07
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https://www.nata.aero/assets/Site_18/files/NFPA%20409/UMD-Poole%20Hangar%20Research%20Report.pdf
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Only 1 in-hangar fuel spill occurs each year in the U.S.  
(no information is available whether any of these spills resulted in a fire)

242 of 245 foam discharge incidents over a 17-year  
period occurred despite no fire being present,  
i.e. “accidental discharges” comprised 98.8% of discharges

1

2

3

key report hiGhliGhts:

CLICK HERE TO VIEW 2021 REPORT

Only 1 of the 3 foam discharge incidents due to fire  
is confirmed to include a fuel spill

This report supplements data included in a NATA and 
UMD-commissioned 2019 report that outlines code 
requirements for fixed foam fire suppression systems in 
Group II aircraft hangars. The report also reviewed the 
causes, hazards, and associated costs of accidental 
discharges of foam fire suppression systems. 

Data from both reports corroborates NATA and the 
industry’s long-held belief that the risk of accidental 
discharge of these systems outstrips the benefits 
due to the low incidence of hangar fires. NATA will 
continue to use this information to advocate for 
changes in requirements that reflect the reality for  
aviation businesses.

2019 
REPORT

CLICK HERE TO VIEW 2019 REPORT

Fire suppression systeM DischarGes in aircraFt hanGars

aviation Business outlook 08
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https://www.nata.aero/assets/Site_18/files/NFPA%20409/UMD%20Report%2011-12.pdf


Quarterly aviation review issue 3  april 2021

Contents 09

Finally, the vast benefits and minimal 
health risks associated with private 
flying during the COVID-19 pandemic 
are opening a new horizon to  
first-time air charter customers and 
aircraft owners, and shining a spotlight 
on the often-misconstrued yet resilient 
Part 135 transportation segment. 

As we continue a slow return to business, 
however, NATA is seeing a steady flow of 
reports to our illegal charter hotline at the 
Avoid Illegal Charter website — a trend 
that is as troubling as it is anticipated, with 
passengers seeking bargains and owners/
operators looking to maximize their assets 
in an economic downturn. Often this is 
done by the owner using a “dry lease” 
scheme for the aircraft to fly under Part 91, 
but not relinquishing operational control of 
the aircraft, in violation of Part 135. 

NATA is doubling down on educating 
the industry, the public, and government 
stakeholders on the proper use of Part 
135 and the risks associated with those 
who skirt the stringent safety regulations 
and training requirements of Part 135 
certification. We continue to work with the 
various federal agencies and NTSB to 
combat illegal charter, and our lobbying 
shop is educating members of Congress 
on the safety risks associated with illegal 
charter operations.

nata has Been on 
the Frontline For 
General aviation 
Businesses For  
over 80 years. 
As we weather the end of COVID-19 and 
look toward a post-pandemic economy, 
NATA will continue to serve as the 
voice, resource and guide for our 
industry to successfully navigate the 
challenges and opportunities ahead. 

aviation Business outlook 09
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oFFshore Market capacity
The larger the Hull value and/or the 
bigger the Liability limit, the greater the 
challenge in placing the risk, especially 
if it is Rotor Wing. 

When you add reduced market capacity to the potential 
for exposed liability, in the form of somewhere between 
12 and 20 passengers carried regularly up to 200km 
offshore, it’s inevitable that pricing levels will increase.

This is the scenario in the offshore sector, and for 
the last two years this type of risk has probably given 
Brokers more challenges than any other within the 
broad general aviation sector. The average international 
offshore operator will generally have a panel of 15–20 
insurers making up their placement, all with potentially 
differing views on what pricing they need to make the 
risk work for them, and what coverage they may or 
may not be prepared to offer. Without the benefit of the 
lineslips which they had in the past, and after seeing 
around 15 insurers withdraw from the general aviation 
market since the start of 2018, Brokers have been 
spending ever-increasing amounts of time piecing these 
placements together. 

It was somewhat surprising to see the recent figures 
provided by HeliOffshore which show that since 2013, 
the 5 year average of both the accident rate and the 
fatal accident rate has hardly changed (this being 
based on per million flight hours or per million sectors 
flown). During that same period, the GA market offered 
some of the lowest pricing ever seen, demonstrating 
that the market lost all discipline during the soft market 
conditions, with pricing levels that were not sustainable 
or based on anything scientific. The same can be 
said for many, if not all, the other sectors across 
general aviation which has ultimately led to so many 
withdrawals from the market. 

 

Hull values of offshore helicopters potentially topping 
$40million and the type of offshore catastrophic fatal 
loss that no one wants to see could potentially lead 
to a combined Hull and Liability claim in the region of 
USD80–100million. The final loss figure is impacted by 
many factors, but ultimately driven by the legal regime 
of where the loss occurred or where claims were 
successful pursued. A loss of this nature would not only 
have a detrimental impact on all offshore operators, it 
would affect the pricing of all Rotor Wing operators. 

In addition, when faced with such a sharp turnaround in 
insurance costs, offshore operators are often tied into 
longer term contracts and unlike some other sectors 
within GA they can’t just pass this cost straight onto their 
own customer. A 5 year contract is a long time frame for 
an operator to accurately predict what might happen to 
their insurance premiums, especially when a number 
of mitigating factors are outside their own control. Of 
course no one wants to have major losses, but this is a 
sector where you really need to use all that is available 
to you to make sure you are as safe as possible. 

THE TYPE OF OFFSHORE 
CATASTROPHIC FATAL LOSS 
THAT NO ONE WANTS TO SEE 
COULD POTENTIALLY LEAD 
TO A COMBINED HULL AND 
LIABILITY CLAIM IN THE  
REGION OF USD80–100M

oFFshore Market capacity 10

Jason Jenkins
Head of General Aviation, 
Major Risks

Starr Insurance Companies

Quarterly aviation review issue 3  april 2021 ”
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the oFFshore  
Market anD coviD-19 

When Covid first hit in Q1 of 2020 
it impacted everyone, and it took 
operators time to adjust —  
if they were fortunate enough  
to still be required to fly.

Offshore operators fell into this category, and 
despite some issues around crew availability 
and protection of crews, they were never 
impacted by the lockdown quite as severely 
as many other areas of aviation.

For 2020 many operators 
are reporting around 75% 
utilisation compared to 
the previous year, that’s 
also with some reduced 
passenger numbers. 

The above flight radar snap shot  
is from May 2020, mid morning.
There was plenty of flight activity in the North 
Sea between Aberdeen and Stavanger. This 
was at a time when most could look up and not 
see an aircraft in the sky.

oFFshore Market capacity 11
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helioFFshore: 

HeliOffshore is the global, safety-
focused association for the offshore 
helicopter industry. We want to 
inspire and lead a collective safety 
conversation, informed by data and 
supported by resources, to transform 
frontline safety performance. 
Global collaboration is at our heart. We represent over 100 
companies associated with the offshore helicopter industry.  
Together, we pool and learn from safety data. We share 
insight and combine our strengths. We believe in working 
together despite fierce competition and brutal industry 
conditions, so no lives are lost in offshore aviation. 

Behind our powerful collaboration are numerous 
safety conversations. Conversations between leaders, 
investors, and frontline pilots, between maintainers, 
designers and passengers. These conversations often 
start small, perhaps sharing an idea or an opinion at 
one of our work groups, sharing an observation or a 
recommendation. They might take place at our Insurers 
Sub Committee, in one of our seminars or online. And 
the connection and collaboration grows until we are 
sharing data, sharing strategies and sharing our talents, 
to improve our collective safety performance. 

These are important conversations, sometimes difficult 
ones. We need diplomacy, respect, independence 
and focus. We need patience. We need the courage 
to challenge and lead. And we need imagination and 
creativity to invent the tools, training and technology  
that will deliver a safer frontline. 

Through this collaboration, we built the HeliOffshore 
Safety Performance Model on aggregated, anonymised 
data to provide a common language and framework to 
focus industry resources. It focuses our attention on the 
actions with the greatest potential to enhance safety. By 
applying this performance model, we can also measure 
the effect of our actions and ensure we are making a 
difference at the frontline where it counts.

These powerful collaborations are not always comfortable; 
safety data is not always easy to read. Progress can be 
slow when our mission is delivered one evidence-based 
safety conversation at a time. Despite breakthroughs and 
successes, safety remains relentless work. Yet our industry 
frontline of pilots, engineers, maintainers, designers and 
passengers deserve nothing less. If you have recently 
become a member and we want to hear what you think.  
I would be delighted to hear from you. Contact me at  
tim.rolfe@helioffshore.org. Let’s talk. 

Driven By Data, powereD By collaBoration.

It’s hard work — especially in a year like 
this. But when we stick with it, we turn 
conversation into collaboration, into data, 
decision and delivery. We enjoy an  
aligned industry and a safer frontline.  

helioFFshore 12

Tim Rolfe
CEO

HeliOffshore
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There is a moral imperative to strive, 
every day, to ensure no lives are  
lost in offshore aviation. 

Safety benefits all. It is the right thing to do. Beyond 
that, there is a safety value case to be made. By 
our best estimate, the industry cost of an accident 
can be a staggering $2.6–3.9 billion. That includes 
not just the assets lost, but also the reduction of 
value, the industry implications, and the loss of 
contracts, service and reputation. 

Consider ‘controlled flight into terrain’ or CFIT — 
this form of undesired event is the largest single 
cause of fatal offshore accidents. Since 2013, 
one third of the fatal accidents in oil and gas 
passenger transport — comprising 10 accidents 
with 41 fatalities — have been categorised as CFIT.  
There has also been a large number of non-fatal 
accidents and incidents associated with CFIT.

Terrain Awareness Warning systems have already been 
installed in helicopters, but the collaborative efforts of 
our industry showed that tailoring the warning system 
to the offshore environment will deliver crucial safety 
improvements every day. Increasing the time available to 
a pilot to see and react to a warning can be the difference 
between a near miss and a catastrophic accident. This 
was the principle that inspired the Helicopter Terrain 
Awareness Warning Systems (HTAWS), which saves lives 
by dramatically improving warning times. 

Our work group brought together manufacturers, 
operators and regulators to agree on the best way to 
deliver clear safety benefits. The research underpinning 
the work rested on rigorous flight data provided by CHC, 
Bristow and Babcock; on simulator trials conducted with 
Honeywell, Airbus and offshore helicopter operators; and 
on flight testing by manufacturers. Research was led by 
the UK CAA; sponsored by IOGP, Shell Aircraft, Bristow, 
and BP; and supported by OGUK and HeliOffshore. 
Collaboration in action! 

HTAWS can be quickly and efficiently implemented. The 
necessary software modes can be installed with minimal 
cost, disruption and downtime — yet still dramatically 
improve safety performance.

CHC Group recently announced its intentions to partner 
with Shell and Leonardo to launch the first global 
implementation of HTAWS on CHC’s AW139 fleet serving 
Shell in Brazil. 

HTAWS is just one encouraging example. Our daily 
business and HeliOffshore’s mission is to inspire and 
lead collective safety conversations to identify the right 
priorities, to secure the right resources and to inspire and 
drive change until no lives are lost in offshore aviation. 
The future we work towards is of a safer frontline served 
by an open, responsive, aligned industry — an industry of 
which you are a key part. Let’s get to work. 

saFety BeneFits all 

helioFFshore

We considered the impact made by the Commercial 
Aviation Safety Team (CAST) over 14 years ago. CAST 
brought together US aviation regulators, manufacturers, 
operators, researchers and international organisations 
with the goal of reducing the fixed-wing commercial 
aviation fatality rate in the US by 80% by 2007: a target 
it exceeded. In so doing, CAST saved the industry $620 
million in a year. CAST proved that effective warning 
systems can effectively counter the threat of accidents — 
and the associated cost.

Tim Rolfe
CEO

HeliOffshore
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Workers’ Compensation for  
Aviation Employees 

With more than half of all US aviation companies expected 
to grow or return to pre-pandemic operation levels this 
year, there is an increased need for workers’ compensation 
coverage.2 Like other US-based businesses, international 
airlines with operations and employees in the United 
States are required to purchase workers’ compensation 
insurance for employees working in the US. Consider an 
international airline conducting baggage handling with 
flights out of a northeastern-US based city. An employee 
baggage handler feels a sharp pain in his back when lifting 
a bag onto the conveyer belt. The resulting back strain 
injury requires physical therapy and medical leave time. 
This example illustrates how workers’ compensation comes 
into play: the injured worker makes a claim to his insurance 
carrier and is indemnified for his lost wages and incurred 
medical bills. Additionally, if this injury were to escalate 
into a suit, defense costs are covered under the workers’ 
compensation statute.

the us aviation workers’ 
coMpensation sector 

WITH MORE THAN HALF 
OF ALL US AVIATION 
COMPANIES EXPECTED 
TO GROW OR RETURN TO 
PRE-PANDEMIC OPERATION 
LEVELS THIS YEAR, THERE 
IS AN INCREASED NEED FOR 
WORKERS’ COMPENSATION.1

”

“ The US is leading in the global 
comeback of business aviation since 
the start of the pandemic. By the end of 
March 2021, the US was doing over 6,000 
daily flights versus Europe’s 1,0003 

18 Major U.S. Air Carriers4

Workers’ Compensation Basics 
 
In the United States, employees injured while on the job 
are eligible to receive medical care and compensation 
for their occupational injuries or disease through 
statutory workers’ compensation coverage paid for by 
the employer. US federal and state statutes require 
employers to purchase workers’ compensation insurance 
to indemnify for incurred medical, disability, rehabilitation 
and death benefit expenses for job-related injuries and 
diseases — regardless of fault or proving that their 
employer was negligent.

In addition to workers’ compensation coverage which 
makes up Part One of the policy, employers purchase 
employers’ liability (EL) coverage (Part Two). EL coverage 
helps protect against civil liability outside of workers’ 
compensation statues up the EL policy limit. Outside of the 
EL limit or any applicable deductibles, there is no limit to 
what an insurance carrier might pay for incurred expenses. 
At its most basic, workers’ compensation coverage is 
priced by multiplying total payroll by the determined rate 
per $100 of payroll for the operations, or class code. 

Total airline employees in the US as of January 2021: 713,0005

us aviation workers’ coMpensation sector 15

Alex Phillips
Senior Underwriter,  
Workers’ Compensation

Starr Insurance Companies

Kaitlyn Hyde
Underwriter, 
Workers’ Compensation

Starr Insurance Companies
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Selecting the Right Workers’  
Compensation Carrier

As the US market rebounds from the pandemic, 
international airlines will need workers’ compensation 
coverage in place. Brokers who manage these insureds 
or others with US-based employees should consider 
a workers’ compensation program that provides the 
following value-adds: 

• Safety and Loss Control Experts — Look for a 
team of safety and loss control experts with true 
aviation experience. For example, a certified safety 
professional (CSP) who is also a pilot has a unique 
perspective and understanding of aviation-specific 
safety protocols and systems to more effectively 
prevent and manage risk. 

• Dedicated Claims Management — When it comes 
to claims management, prompt response coupled 
with cost containment tools and medical expense 
management specific to the aviation industry are 
paramount to minimizing expenses and driving 
high customer satisfaction. Let’s face it, claims 
management is where the rubber meets the road. 
Starr has their own dedicated aviation specific claims 
specialists to provide another layer of resource. 

• Service — Many elements play into how an 
account is serviced — but likely a few of the most 
important are superior response time, fair judgement 
and meeting complex customer needs. A team’s 
experience in serving the aviation market specifically 
can also support better account management  
and client outcomes. 

• Additional Coverages — Beyond domestic work 
compensation coverage, additional coverages such 
as voluntary compensation, which pays benefits 
for volunteers, or waiver of subrogation may be 
important policy endorsements to meet contractual 
requirements. It is important to seek a workers’ 
compensation carrier that will work with you to  
identify needed coverage endorsements. 

Additionally, as you look to build out your clients’ 
comprehensive insurance packages, take note 
that in comparison to other commercial property or 
casualty insurance prices which keep rising, workers’ 
compensation rates are only increasing by a very 
small percentage overall (only 1.7%)6. One strategy 
employed by brokers with aviation clients is to use 
work compensation pricing to help offset any of the 
rate increases experienced in other aviation lines when 
presenting the entire package to an insured. 

Starr’s Aviation Workers’ Compensation program has 
been insuring US domestic aviation operations for over 
30 years. With over 30 percent of its book dedicated 
to passenger and cargo airlines, Starr is a dedicated 
partner for offering creative and cost-reduction 
programmes for international airlines working in the US. 
Starr has the largest footprint in the aviation workers’ 
compensation sector, focusing on passenger and cargo 
airlines as well as airports and airline services, general 
aviation, helicopter operations, and manufacturing. 

COMMERCIAL CASUALTY 
INSURANCE RATES ROSE 7% 
ON AVERAGE DURING THE 
FIRST QUARTER OF 2021, BUT 
WORKERS’ COMPENSATION ONLY 
SAW RATES INCREASE BY 1.7%7

1. https://www.ainonline.com/aviation-news/business-
aviation/2021-04-08/jsfirm-survey-sees-optimism-growth-hiring-plans 

2. https://www.ainonline.com/aviation-news/business-
aviation/2021-04-08/jsfirm-survey-sees-optimism-growth-hiring-plans 

3. https://www.ainonline.com/aviation-news/business-
aviation/2021-04-08/wingx-us-driving-global-rebound-bizav-flights

4. https://www.statista.com/topics/4254/employment-in-the-us-
aviation-industry/

5. https://www.transtats.bts.gov/Employment/ 

6. https://www.businessinsurance.com/article/20210406/
NEWS06/912340957/Propertycasualty-insurance-prices-keep-rising

7. https://www.businessinsurance.com/article/20210406/
NEWS06/912340957/Propertycasualty-insurance-prices-keep-rising
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Starr continue to be committed to the general aviation 
community. We are proud to work in partnership with 
a large number of global aviation organisations to help 
support their operations. 

Ga aFFiliateD 
MeMBership 

AFFILIATE

Starr Consulting Services 
as a safety partner of 
EASA is delighted to be a 
contributing member of the 
Together4Safety initiative  

Coming soon: 
Webinars and events to help 
the industry get flying again. 
Check the EASA GA & Rotorcraft 
Community for more information 
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Contact us using the details below to arrange a discussion 
with the relevant expert member of the Starr team.

                     Jason.Jenkins@starrcoMpanies.coM

                     kyle.sparks@starrcoMpanies.coM 

STARRCOMPANIES.COM

The information contained in this briefing is provided for information purposes only.
 Starr Underwriting Agents Limited (SUAL) will evaluate each proposal or request for consulting services on a case-by-case 
basis. Each engagement of SUAL to provide such service will be subject to its own binding terms and conditions.

This document does not guarantee any commitment by SUAL to provide services, nor does it confirm SUAL’s agreement to provide such services. Until a contract for the provision of 
services by SUAL has been agreed (which shall supersede the contents of this presentation), the contents of this presentation are not binding on you or us. All the information contained 
in this presentation is confidential and remains the exclusive property of SUAL. The receiving party shall have no rights, by licence or otherwise, to use the information contained in this 
presentation, except with the express written consent of SUAL. The receiving party agrees to maintain all information contained in this presentation in strict confidence. The information 
contained herein can only be disclosed to a third party by the express written consent of SUAL.

https://starrcompanies.com/



